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We get it: when it comes to franchising, it’s not 
uncommon to find a bit of a negative stigma for any 
variety of reasons. 
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We’ve heard it all before: 

And last, but certainly not least: 

Why should I pay money to open a franchise 

when I can open a business on my own?”

What does a franchise provide that I can’t 

get from opening my own business?”

What pride is there to be taken in opening someone 

else’s business – instead of doing it myself?”

Franchising is just paying for a job, not 

actually working for something.”

I got into this to be my own boss,  

not work for somebody else.”
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Luckily for you, that’s what we’re here to answer today. We’ll begin by answering 

that last question with one simple word: everything.

In reality, franchising provides everything you need to launch your business, all 

under one convenient roof. It’s the best of both worlds, especially when you’re 

investing in a franchise in the United Franchise Group family of businesses.

Plus, after launch, you receive some of the best training and support in the 

industry for the life of your business to make sure the tools you need to run your 

business are always at your disposal.

In short, franchising is 

the way to go. But in 

case that explanation 

isn’t quite enough to 

convince you, let us 

elaborate in this FREE 

eBook, where we’ll 

cover the following 

reasons you should 

invest in a franchise 

like Transworld 

Business Advisors:
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 • You get a proven business model that you know works

 • You get the reputation and recognition of an established brand

 •  You have a community support system of people just like you  

(fellow franchisees are on your team, whereas fellow business  

owners are strictly your competition)

 • You get world-class training

 • You get ongoing support for the life of your business

 •  You’ll have added support securing financing, and a potentially  

easier time doing so.

Ultimately, when franchising, you’re still your own boss, 

make your own schedule, and run your business how  

you want to run it. You just get a shoulder to lean on as 

needed, which makes your life as a business owner  

much, much easier.

Let’s take a  

closer look.
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A Proven Business Model
Transworld Business Advisors has been in business for over 30 years. When it 

comes to business brokerage, we’re not just a leading player in the industry – we 

practically invented it.

Our industry is often mistaken as one that’s as simple as a 10-digit phone number 

and a smooth-talking conversation where you’re giving something exactly what 

they want: a buyer or a seller. Let us be the first to tell you: there’s an art to 

buying and selling businesses for profit, and it takes more than a few phone calls 

from your couch in your pajamas to perfect it. 

Fortunately, that’s where having a proven, established business model like ours 

comes in handy. 

When investing in a franchise with Transworld Business Advisors, you get access 

to our proprietary technology, which revolutionizes the way you privately list 
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businesses for sale while simultaneously exposing it to a wide audience of 

viable, desirable buyers. That means from Day 1, you’re immediately set up with 

a streamlined, easier way to do business with instant access to the clients you 

need to be successful.

Think of it this way: When you’re opening your own business, there’s tons and 

tons of leg work to do just to figure out how you want to operate, what works, 

what doesn’t, how you’ll get clients, how you’ll get them to give you their 

business, how you’ll keep it, and more. That list of critical tasks is just the tip of 

the iceberg of make-or-break things on your to-do list. 

And while there’s still work to be done on all of those things as a franchisee, 

you’re provided with the blue print to how it’s been done successfully for three 

decades. Suddenly, you’re riding shotgun, while your competitors are still on the 

side of the road searching for a ride.

When you sign on the dotted line, you’ll have the groundwork for running your 

business laid out for you. That’s an immeasurable advantage.
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An Established Brand
When you pick up your cell phone, what’s the first app you open? Facebook? 

Twitter? Snapchat? 

When you go out to dinner, do you ask for a Coke or for a generic no-name cola 

from the tap?

When looking for a new restaurant, do you search for a place with more Yelp 

review to help you determine the quality, or do you risk something that isn’t even 

on the map?

Get the picture here? You open Facebook on your brand-name smart phone 

while sitting at your table waiting for a server to come over and ask you what 

you’d like to drink. You ask for a Coca-Cola when she gets there, but you can 

probably give her your dinner order already too because you found the menu 

and a ton of reviews of good suggestions on a reliable website before you got 

there. 

What we’re saying here is brands matter, but it’s of twofold importance: People 

don’t just need to know of a brand, they also need to trust it.

Case in point: In a 2012 study, 88 percent of participants who remembered 

receiving a promotional product in the previous 12 months also remembered the 

name of the brand they received it from. Of that 88 percent, 85 percent of them 

subsequently did business with that company. Comparatively, Just 71 percent of 

participants could remember a specific advertisement they had seen in the last 

seven days, and only 55 percent of the participants had chosen to do business 

with the company prior to receiving their product.



Transworld Business Advisors     |      8

Franchising: All You Need Under One Business Model

Transworld Business Advisors     |      8

But by receiving a promotional 

product, they had the chance to do 

something with the product a simple 

advertisement can’t: Interact with it 

and learn to trust and enjoy it. 

That’s not something that just 

happens overnight, which is often a 

hard lesson to learn for new business 

owners. It’s like the anti- Field of 

Dreams: Just because you build it 

doesn’t necessarily mean they  

will come.

But when working with a franchise 

like Transworld Business Advisors, 

those concerns are alleviated: After 

30 years in the industry, we’re not 

just the first brand clients think of, 

we’re the comfortable and reliable 

one they trust.
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A Community Support System
As a franchisee with Transworld Business Advisors, you’re not only your own 

boss but also a valued member of our family.

And it’s in that spirit that we welcome you to the family with a sense of 

transparency. In your training and discovery process while becoming a 

franchisee, we’ll bring you into our corporate headquarters and give you a 

chance to meet everyone on the team so that you know exactly who is on the 

other end of the line making sure your business operations run as smoothly as 

possible. Plus, we’ll bring in several fellow franchisees for you to meet and talk 

to.

The goal of this, of course, is transparency. We can tell you how great working 

with us is until we’re blue in the face, but it means the most coming from those 

who have done it before. That’s why we encourage you to speak with your fellow 

franchisees, give you their contact information, and even help facilitate meetings 

with them: So that you can ask the tough questions you need answers to from 

the people who have been in your position before.

Plus, it’s an added layer of support in the case of any trials or tribulations you 

might face as a business owner. It’s one thing to call our expert support staff, 

but it’s another to have a fellow franchisee on speed dial that has dealt with the 

same exact thing you are and is able to give unique perspective and advice.

These franchisees are an important lifeline and want to help you, unlike fellow 

business owners who view you as competition they’d just as soon see fail.
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World Class Training and Support
One of the best perks of investing in a 

franchise is the amount of training and 

support you receive.

Whether you’re new to the industry, 

franchising, and business ownership 

as a whole, or if you’re a veteran in the 

field, we provide our Grade-A training 

to brief you on Transworld policies and 

our business model. We’ll also offer 

franchise support to help you hit the 

ground running when you launch your 

business, as well as offering continuing 

training and support for the life of your 

business to be sure that you’re always 

well informed and trained on the latest 

industry standards and trends.

New Transworld Business Advisors 

franchisees train for one week 

at United Franchise Group’s 

headquarters in West Palm Beach, 

Florida. During this week, franchisees 

learn about business brokerage, 

franchise consulting, and franchise 

development. Franchisees learn about 

which franchise concepts the company 

works with and how to match investors 

to a concept.
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Franchisees also learn about business brokerage and working with buyers and 

sellers to make sure that everyone involved gets the best deal. Franchisees learn 

the basics of the real estate transaction process and how to work with clients to 

make sure that all needs are met. Classroom instruction also touches on working 

with successful business owners that wish to begin franchising.

After Transworld Business Advisors franchisees receive initial training and meet 

the requirements for real estate licensing, a corporate representative is sent 

to the new franchise area for a few days. During this time, the representative 

works directly with the new franchisee to find sellers, work with buyers, and get 

listings. Having a mentor while learning the ropes helps franchisees to feel more 

comfortable and confident while getting hands-on experience with processing 

transactions and working with clients.

The ongoing training and support franchisees receive after launch is provided for 

the life of their business.
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Easier Financing
Sometimes franchises have extra perks financially, like help from the Small 

Business Administration or a veteran’s administration, and often they’ll provide 

discounts to veterans or multi-unit franchisees. But even without those perks, at 

its core, it’s generally easier to get financing when opting to invest in a franchise 

than it is when opening your own business.

Banks and lenders want to know that they’ll get their money back and that 

loaning you money is not a bad investment on their part. It’s not uncommon for 

them to ask for things like a business plan and financial history, but if you’re 

starting your own business from scratch, those are things you won’t have.

A business plan, for example, evolves and becomes more intricate over time. 

The longer your business is open and the more its owners and franchisees learn, 

the better and more efficient an updated business plan will be. Often included in 

that plan is financial reports like expert projections and analysis, and a detailed 

history of costs expended versus revenue generated. 

By having these complex documents readily available – and with a history 

showing how and why the business is profitable – banks and lenders will not 

only be more likely to give you financing in the first place, but your available 

credit could rise and your repayment interest rates could drop. Over the lifespan 

of that loan, both factors can be critical to your success and overall bottom line.

Now that you understand the perks franchising has to offer, feel  
free to poke around our website for more information on what investing 

in a Transworld Business Advisors franchise looks like.
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CALL 888-920-1852

VISIT TWORLDFRANCHISE.COM 

http://www.TWorldFranchise.com
http://www.TWorldFranchise.com

